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THE BATTLE OF THE RIVALS. 

The board of directors of the Whar- 
ton Manufacturing Company had met | 
to disouss “the desirability of establish- 
ing a new branch of their business in 
London. Al the details ‘had been ar- 
ranged but the appointing of a resident 
manager. The directors were about 
evenly divided on the choice of two 
men — traveling salesmen — Franklyn 
Palmenter and George Arlington, 
“Palmenter sells about twice as many 

goods as Arlington,” said one of the 
“directors, 

“True,” replied one of the Arlington 
Supporters, “but it costs about twice as 
much in expenses for Palinenter to sell 
his lot. Add to that his extra salary 
and as far as results are concerned, I 
think the worth of the men about equal. 
His bad accounts are altogether. out of 
proportion to his sales. His practise of 
‘jollying’ up his customers, as he says, 
‘taking them out to dinners, and throw- 
ing a few cold bottles into them,” gets 
their orders—but it forces them to buy 
against their better judgment—and we 
are in hot water all the time until his 
accounts are collected. Arlington has 

unnecessary expenses—no 
man gives an order for ‘sociabllity’s 

They buy their goods because 
they .want them, know they can sell 
them, and therefore pay for them 
promptly. He makes friends and is 
constantly increasing his trade while 
Palmenter’s is falling off and only is 
kept ‘at high tide by increase" ‘expen- 
ses,’ which does not speak well for 
him. a 
“You will admit, Mr. Rankin,” said 

the first gentleman, “that Palmenter is- 
the senior salesman. He should have 
the position for that reason. It will 
encourage other employes to strive for 

a higher goal—to expect promotion in 
tum. To have Arlington passed over 
the heads of several besides him, will 
cause him to resign.” : 

“I believe in merit promotion and so 
do you. That's the one way of inject- 
ing ginger into all our employees, No 
one knows who is going to pluck the 
plum. It may be number one or num- 
ber ninety-one. That Palmenter will - 
resign, is my estimate of his character 
exactly, Mr. Wiley. If you think he 

~ will leave sometime and leaving attempt 
to take u.s trade with him, how foolish 
it would be to break him into a new 

“field where he can do more damage? 
Better chance losing a few thousand 
today than ten times that amount to- 
morrow. Palmenter's trade will fall off 
if he leaves. * With Arlington it is dif- 
ferent, his trade will stick—it was 
made for the house. And his London 
trade, if he gets any, wil] be- the same 
kind—ana his reward should be a po- 
sition of aurther honor and pay.” 
"You are certainly opposed to Pal- 

menter!” © SE 
“Not at all. It is the ‘system’ he 

What is 
the use of loading a man up witha 
whiskey in order to sell him a lot of 

want, can’t sell, or 
won't pay for? The wholesaler and re- 
tailer should work hand in hand. The 
prosperity of the wholesaler depends 
upon the prosperity of the retailer, not 

we the retailer upon the wholesaler. The 
money you collect, not the money you : iE have outstanding, makes business good 
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or bad, The friends Arlington makes 
for the future are worth more to the 
house than the extra forced sales Pal- 
menter makes today.” Eilon 

“You almost convince me against my 
wil. Why not go further and advocate 
the non-employment of salesmen who 
use the system?” 

“I am in favor of it. Modern busi- 
ness is taking this turn today. There 
was a time when the employer did not 
care, in fact, what their employes did 
‘after hours,” or what system they used. 
Today the employer says: ‘Men. who 

and drink have no 
place in our employ. We pay you for 
your best efforts and no man is at his 
best who tears down his constitution 
by the aid of drink or by excessive cig- 
arette smoking.” Suppose the working- 
man does decry this attitude, as ‘put- 
ting the shackles of a slave upon them,’ 
curtailing - their rights and liberties. 
This relation is no more than ‘the rela: 
tion of parent and child. The parent 
protects the child from ‘taking poison; 
the law” steps in to restrain humans 
from committing suicide. Why not the 
law of business then step in between. 
the drinker of poisonous liquor, the 
gambler, the suicide of all that’s best in 
man? If this oversight is for the bene- 
fit of humanity we can afford to have 
our liberty curtailed!” a 

“I never knew you were an advocate of temperance before, Mr® Rankin,” 
“I haven't been until lately- But so 

many things come daily that I am forced 
to consider the question, If you care 
to listen 10 it I will point out to you a 
few things I glean from the morning 

   {4 count of non PEN his earnings in. drink, The Nicaragua and Panama canal routes form a great 

similar, the 
formed their herculean task with an as- tonishingly fhoderate death rate. In an- other item, one about plantation life, 1 
note that northern athletes are employ- 
ed as, overseers; why? Because they are 
temperate men. This brings me to the 
sporting page. Would a gambler risk 
betting his money on a pugilist who 
drank during this training? Not a bit of it. Turn to the advertisements and the 

whiskey ores, you see a few patent 
medicines adverfising the fact that ‘al- 
cohol does snot form an ingredient in 
this medicine.’ An insurance company 
offering to insure teetdtalers for about 
haM the cost of the premium charged a 
drinking man.’ ‘None but sober and re-- 
liable- men need apply’ is a much used 
phrase in the want-ad. columns. Need 
I say more? I might mention the Phil- 
lippines, the canteen and a thousand 
oter things. Everything is drink. I 
am getting to be a ‘crank’ on the sub- 
ject.” 5 

“You have said quite sufficient on the 
subject. I propose that we leave the 
matter in the hands of Mr. Wharton, 
‘While not opposed to Palmenter, he is 
prejudiced in favor of Arlington, I 
think, on account of the very. system 
you have named.” 

“Agreed,” said Mr. Rankin, : 
Palmenter and Arlington wefe both 

.in town for the holiday. re 
“Come out to my house on Thanks- 

giving day,” said Mr. Wharton, to both 
young men. “There will be the usual 
turkey, and so-forth, and after dinner 

I want to have a little talk with you 
about the installation of our London 
bra Fos 4 Gi 

% 

“The dinner was a success from every 
point of view. There was the roast 
turkey done to a nicety, and stuffed | 
with oysters, and served with usual 
cranberry sauce. ) 
and rich ‘brown gravy. Nuts, fruits, 
celery; plum pudding . with brandy 
sauce; wine, In the library cigars were 

to be had for the taking. - = 
The conversation during the meal | 
was made up in part of compliments to | 
the cook about the success of the dishes | a. 

Mealy sweet potatoes . 
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served, ‘There was a little gossip in re- | "ory 
gards athletics—football in general; 
then rapidly to theatricals. No business 
was discussed. before the women ‘pres- 
ent, but as soon as the dinner was. fin- 
ished, the men folks retired to the li- 

brary. Mr. Wharton leit the two young | 
men together for a short time, while he 
looked up some statisfics he needed to 
lay before his listeners. ot At 

Franklyn Palmenter and George Ar- 
lington were rivals in ‘more than one 

ww 

through actual necessity. 

of his prospects; but he felt netiled to 

“chance” against him, 

“I” never  smoxe,” replied Arlington, seating himself in a window seat, where 
he. could catch all the air he wanted, 
and at the same time see out of the 

* window. : 
“One of those goody-goody boys who 

neither drink nor smoke?” sneered 
Palmenter, who had helped himself to 
the wine quite freely before and dur- 
ing dinner. As George did not answer, 
he continued, “Afraid to taste a little 
harmless wine when offeréd you at din- 
ner! So adverse to liquor that you must 
even refuse the brandy sauce on your 
plum pudding! A crank!” said he, see- 
ing that George was not paying much 
attention to him. “One of those peo- 
ple, who, afraid to drink, forever flaunt 
their views in your face, and try to 
force others to refrain from it!” 

ter was a rich man's son, and Arlington 
was a half orphan’ for many years and 
compelled to eatn his own living 

think that Arlington had even a 

Franklyn offered George a - cigar | 
from Mr. Wharton's box, lighting one 
himself, when George refused his offer. 

  

plied Arlington, quietly. 
- would be better for you if you did. ‘1 

take cream on my pudding instead 
you call that brandy sauce, dnd 

ing my views in your face!’ 
character. We are known by 

tions be they good ‘or bad” 
was in the mood to resent P; 
slurs. For a year he had stood 
sults without replying; today 
because he was in a place wher 

the * saloons—to deprive mie of 

“True. But I have 
A 

EV ———— tc... ase       

  

FPN JWT   
3 

   

  

    

SNE 

ay 

        

      

   

  

in any form and is safe, sure, 

    
x 

a > ops 

4 FA + 7 

3 oo 
ay J TLE 3 

  

erty of buying or not just as I like; but 

x Ph BR gy Sawa zhi t : - Sy LPP isin te SE 
A 3 X : 3 

as ; % 
ath Sead pd) SP EPLE TG Kh il 

    

   

    
   
     

  

     

      

       
   

    

   

   


