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Lack of nourishment 
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Scort’'s Emulsion nourishes baby’s 
Stimulates and makes bone. 

Exactly what baby needs. 

COO L000 0000000000 

Simply the visible sign that baby’s tiny bones & 
are not forming rapidly enough. 

is the cause. 

AND $1.00 

A Legacy. 

“My son,” said the old man as he lay dy- 

ing, I have nothing to leave you but a 

recipe for gaining the confidence of your 

fellow men. Confidence is the basis of all 
that leads on to fortune, and if you follow my 

advice explicitly you will be prosperous and 

perhaps prominent. The advice is this: 

“Don’t expose your ignorance or stupidity. 
Never give an opinion. Look wise and say 
ngthing. 

Irving Shadrac, the legatee to this meager 

fortune, was impressed. Indeed, he began 

to act on the advice at once. His father had 

but one intimate friend, a man doing a large 

business. He called upon Irving and asked 

him to express his wishes concerning the 

funeral. Irving looked at him as though he 

had been asked the question of his life. He 

made no reply. He seemed to be consider- 

ing. 

*If you like” said his questioner. *‘I will 

attend to everything for you.” 

Irving pr d h | without speaking. 

The funeral arrangements were well at. 

tended to, and John Audrews of the firm of 

+ Andrews & Co, was proud of his success in 
having arranged a very impressive ceremony. 

When he met the son after it was all over 

and asked how he was pleased with his man- 

agement, Irving looked unutterable gratitude. 

It occurred to him to tell Mr. Andrews why 

he so approved of the arrangements; but, lest 

he should wot hit on what Mr. Andrews con- 

sidered the principal feature, he held his 

peace. 

“There's good stuff in that boy,” said the 

merchant. *‘I must get him into my count- 

ing room. He'll never go off half cocked. 

He'll never slop over.” 

Irving became one of the lowest order of 

clerks in the house of Andrews & Co. When- 

ever it was necessary for him to go into the 

private otlice of the head of the firm he did 

what was necessary, but did not speak. He 

looked as if he were'carrying in his head a 
solution of all the various probiems that be- 
set the welfare of the business. Noticing 

this, Mr. Andrews on one or two occasions, 

in order to test him, submitted to him some 

asked him what he 

Irving at once put 

on his visible thinking cap. Mr. Andrews 

asked him a leading question, which gave 
Then Irving told him 

be done—Mr. 

business questicn and i 

would do in the matter. 

away his own opinion. 

the thing should 

Andrews’ own way. 

way the 

Shadrac was made chief clerk and then 

became a partner. Meanwhile he was follow- 
ing his father’s bequest in every department 

of life. If a gathering of citizens met to dis- 

cuss the water supply, he appeared to be 

doing the thinking for the meeting, but 

never opened his mouth. If the vestrymen 

of his church discussed a question of finances, 
he, a member, looked at the ceiling thought- 

fully and if asked for his opinion said, ‘I'm 
thinking.” Before the meeting broke up he 

had learned what the majority wished and 
advocated it with every appearance of having 
reached the conclusion by profound delibera- 
tion. 
When it was proposed to send Irving Shad- 

rac to congress he really thought for the first 
time in his life, the subject of his delibera- 

tion being whether he could best serve hig 
own purposes by remaining in business or 

going into politics. He decided for the latter 

and went to congress. There he never open- 
ed his mouth. But he was a true American, 

going always with the majority. Other con- 

gressmen had views which they fought for. 

Shadrac had no views except such as were 

indicated by his dignified and thoughtful ap- 

pearance. Fortunately for him he was get 

ting bald and looked older than he was. A 
man who never made mistakes, who was al- 

ways on the right side of every question—he 

could never be on the wrony side except in a 
vote, and then he had the majority with him 
~—could not but grow in importauce, and 

Congressman Shadrac stepped in time from 

the house of representatives into the senate 
chamber. 

One day the president sent’ for him. 

Shadrac responded and sat down with the 

nation’s chief, an expression on his face in- 
dicating that he was ready to solve even the 
question of the Panama canal. 

*‘Senator,” sald the president, a portfolio 

in my cabinet is about to become vacant.” 
Shadrac was sitting with his right leg over 

his left. He immediately changed, putting. 

his left over his right. He appeared to be 
ready to consider the various names concern- 

fing which the president would ask his prefer- 
gnce. 

**] find that your state is behind in the 

list of important government posts and that 
there is such confidence in the soundness of 

your views on all issues of pith and moment 
that I have determined to offer you the port- 

folio. Will you accept it?” 
Shadrac knit his brows, drew down the 

corners of his mouth, changed legs, put his. 
hand up to his forehead, but made no reply. 

‘Silence gives consent,” said the presid- 

ent. “'I shall send your appointment to the 

senate at once.” 
Thus it was that Irving Shadrac by acting 

upon the legacy bequeathed to him by his 
father became a member of the president's 
cabinet. And, now that they are hunting 
for a man to put in the presidents place, 
political managers are saying: “*What we 

want is a man to inspire the confidence of the 

nation. Look at Secretary Shadrac’s record. 

He has been indentified with every import- 
ant question that has been before the nation 
in twenty years and has never made a mis- 

take. What better man can we put up in 
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Pains in the Back 

Over the Kidnays 
TELL OF DISEASED KIDMNEYS.AND 

THE PROVEN CURE FOR THIS 

DREADFULLY PAINFUL 

AILMENT IS 

DR. CHASE'S 
KiDNEY-LIVER PILLS. 
When kidney desease does not arise from 

exposure to a draft or chilling of the body, ii 
is usually developed gradually as a result of 
liver and bowel disorders. 

It 18 because of the intimate and depend- 
ent relation of the liver, kidneys and bowels 
that Dr. Chase’s Kidney-Liver Pills cure di- 
seases of the kidneys when mere kidney med- 
icines fail. 
By quickening the action of the lfver and 

bowels this treatment immediately lessons 
the work of the kidneys, and at the same 
time restores their natural vigor, In this 
way the most serious and complicated disea- 
ses of the kidneys are thoroughly cured. 

Miss Della McDermott, 873 Main street, 
Moncton. N. B. writes: — 
“For some time my mother could not walk 

across the floor or stoop over because the 
pains in her back just over the kidneys were 
so severe. She had severe headaches, back- 
ache, spells of blindness and dizziness, and 
tried many medicines without obtaining relief. 
The doctors of our town said that the trouble 
was due to turn of life. 

**A lady friend advised mother to try Dr. 
Chases Kidney-Liver Pills, and by the time 
she had used two boxes of this great medicine 
she was perfectly cored, and the oid trouble 
has never returned.” 
Mr. J. Edwards. of Colborne, Ont., ani 

who is employed by the Kennedy & Davis 
Milling Co. Lindsay, Ont. states: **I have 
been taking Dr. Chase's Kidney-Liver Pills, 
for some time and can postively say that they 
are the best medicine I ever used. I was 
troubled very much with my kidneys and had 
dreadful pains in my back, which were in- 
creased py leaniug over. 

I can testify to the exceptional merits of 
Dr. Chase's Kidney-Liver Pills regulate the 
action of the liver kidneys, and bowels, one 
pill a dose, 25 cents a box, at all dealers, or 
Edmanson Bates & Co., Toronto. 

Dominion Department of Agriculture. 

COW TESTING ASSOCIATIONS. 

Two comparisons of milk and fat yield in 
the cow testing associations organized by the 

branch of the dairy and cold storage commis- 

sioner are of peculiar interest. 

In the Coaticook, Que., association June 

test 128 cows gave a total yield of 3,412 lhs. 
of butter fat, but in the St. Prosper associa- 

tion during the same period 124 cows gave a 

total yield of 4002 Ibs of fat, or 590 pounds 

more. The average yield per cow at Coati 

cook was 26 6 Ib. fat, and at St. Prosper, 

Que. 32-2 Ib. of fat per cow in 30 days. 

Did you catch that point? In one associa- 

tion a lot 124 cows yielded an additional 590 

peunds of butter fat over the total product 
of another lot of 128 cows in another associa- 
tion. This is equivalent to at least one 
hundred and forty dollars, representing the 

amount of hard cash that the 128 cows might 
easily have returned to their owners more 
than they did, and that just in 30 days. A 

simple word of advice that means thousands 

of dollars extra into the pockets of our farm- 

ers is just this, get rid of the poor cows, and 
feed the pretty good cows more liberally. 
At Warsaw, Oat., 199 cows gave a total 

yield during the June test of 152,880 Ib. 
milk, but at North Oxford, Ont., the same 

weight of milk within forty-five pounds was 
produced by 147 cows; in other words, 52 

cows fewer need have been milked and cared 
for in the Warsaw Association to bring as 
much return. What a distinct saving of 
energy this hot weather there might be if the 
general average production were better. The 
average yield increases quickly when the 
poor cows are disposed of. The poor cows 
can quickly be detected just as soon as a 
record is kept of the production of each cow 
in the herd. Cow testing associations are of 

immense benefit in this regard. 

Ottawa, July 12, 1907. 

The Woman Who Never Goes Broke. 

“I vever really go broke,” said the busy 

New York woman, *‘because I always keep 

something on hand that I can take back to 

one of the big stores and get the money re- 
funded. Such goods are the best kind of an 

investment. Only yesterday I returned six 
pairs of silk gloves. I bought them a few 

weeks ago, when I was flush. I thought I 
might need them some time; if I didn’t it 

was an easy matter to get my money back. 
Last weck, being a time of financial stress, I 
took back a £15 silk dress pattern. Fortun- 
ately, I had never had it cut into, and when 
I found I wasn’t going to need the dress this 
season, I got the money refunded. I still 

have on hand two lace waists that 1 haven't 

worn. If business doesn’t pick up soon I'll 

return them. But just as soon as I get in 

good luck again, I'll lay in another supply of 
returnable dry goods. They are as good as a 
bank account any day.” 

p- 

Costs Like It, 

(From the Philadelphia Press.) 

War is not only hell, as Gen. Sherman said, 

but it is an expensive hell. The world is to- 
day paying for the cost of two recent and 
highly expensive wars, and yet some persons 

wonder where all the money goes. 
The South African conquest cost Great 

Britain a cool $1,200,000,000, and the Boers 

must have spent a sixth as much more in de- 

fending their little republics. To get a foot- 
hold in Manchuria and drive back the Russ- 
ian armies took a tidy $1,100,000,000 from 

the Japanese treasury, while the ambition 

for a greater empire cost the Czar $1,500,- 
000,000. In these two wars, not counting 
the many millions which Germany is still 

paying out in Southwest Africa, the stupend- 

ous total of $4,000,000,000 was expended. 

A large part of this may be set down as utter 

waste of capital. 

C.F. W. 
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The Collector of Rare Coins. 

Almost every owner of a small store in 

New York awates the arrival of the collector 

of rare coins, who makes his appearance at 
these places about once a year. In the mean- 

time, the proprietor, and even the salesmen, 

have carefully scrutenized the money taken 
in payment for purchases, and have laid aside 

the pieces that may be afterward traded. The 

first visit of the collector is often viewed with 
suspicion, but afterward no difficulty is en- 
countered. Many rare and valuable coins 

are secured in this way for a price far below 

their real value, and as both collector and 

storekeeper seem to understand each other, 
there is little time consumed in sealing a 

bargain. 

Experience Teaches. 

St. John Globe. 

To pay a dollar and a half and in return to 
receive six one cent stamps was the experi- 

ence of a North Eod young lady who some 
ti me ago took part in a puzzle competition 

w hich was given extensive newspaper adver- 

tising by the Sawyer Medicine Company. 
The puzzle was not a difficult one, but for 
the solution of it a first prize of $200 was 

offered, a second of $150 and other prizes of 

lesser value. The young lady forwarded her 
solution to the address given. A prompt reply 
came back stating that the answer was correct 

and asking her to sell several boxes of pills 

for which she was to pay the company $1.50. 
She remitted the amount named and dream- 

ed dreams of the $200 prize and the. articles 

which she would purchase with it. In due 

time came the second communication from 
the medicine company. In effect it said that 

80 many correct answers had been received 
that the prizes had to be divided among a 

large number of competitors. The young 
lady's share of the winning was enclosed 
with the letter. It consisted of precisely six 
new and bright one-cent stamps. 

Oyster Bay Golfer—*‘Say, but that 1s a bad 
lie!” His Clubmate— **Sh-h-h! Since the 
president joined the club, we speak of a bad 
lie as a deliberate and unqualified falsehood.” 
—Puck. 

If 

And any man, who buys 
“PROGRESS BRAND,” 
will tell you so. 

“Progress Brand” 
Clothing 

Woodstock and 

Hartland. The John MeLanchlan Co. 

you are not wearing 
PROGRESS BRAND 
CLOTHING, you are not 
getting as much style — as 
much service—as much satis- 
faction as you should. 

PROGRESS BRAND. 
CLOTHING 
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Tompkins Bros., Bath. 

WOODSTOCK  WOOD-WORKING 
COMPANY, - LIMITED, 

MANUFACTURERS OF 

Doors, Sashes, Blinds, School Desks, Sheath~ 

ing, Flooring and House Finish of all kinds 

We employ a first-class Turner, and make a specialty of Church, Sta 

and Verandah work. Call and see our stock or write for prices before pur~ 

chasing. All orders promptly attended to. 
Just imported, a consignment of No. 1 White Wood. 
Clapboards for sale, 

Hard Pine Flooring and Finish. 

N. B. Telephone No. 68-3. Union Telephone No. 119 

‘The Sign of the White Horse.’ 

Look Anyway 
When in our streets and you will see a Harness 

that came from our shop. 

Ask Anybody 
If that Harness they got from us was all right. 

it’s not we want to know. We give a guarantee 

If they were not 

right, we wouldnt do that, would we? 

FRANK L. ATHERTON, 
Harness Maker and Dealer, 

WOODSTOCK. {%} 

with every harness we sell. 

MAIN STREET, 

It 

/ 
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CRULAI 4lle. 
Imported French Coach Stallion 
Imported from France by McLaughlin Bros. 
of Columbus, Ohio. Colour, Bay; five years 
old; weight 1500 pounds. This horse will 

make the season of 1907 st C. W. Dugan's 
stable, and at the Exhibition Grounds, Wood 

stock. 
This horse's grand dam, Lisette, held the 

21 mile record for France from 1892 until 

1899, covering the distance in 68 minutes 

and six seconds. 

Terms: Single service $10.00; by the sea- 
son $12.00; to ensure $16.00; $2.00 to be 

paid at the time of service. 

COLES DUGAN, Manager. 
Brap Waker, Groom. April 24 tf 

MONEY TO LOAN 
On Real Estate. 

APPLY TO D. M'LEOD VINCE? 

Barrister-at-Law, Woodstoca, 4. B 

LIVERY AND HACK STABLE! 

i. E. & Jas. W. Gallagher, Props 

Outfits for commercial travellers, Coaches in & 
sendance at arrival of trains, All kinds of Livery 
feams to let at Reasonable Rates. 
4 A First-Class Hearse in connection, 

Bmerald Street, - Woodstock, N. B. 

Now Is the Time 
A CHANCE FOR THE BOTS, 
The Superintendent of ot one of the ws ap corpor- 

ations in Canada, head office Montreal, offers to 
employ all the MALE STENOGRAPHERS who 
are graduated from 

Fredericton Business College 
You may enter at any time as we will have NO 

SUMMER VACATION this year. 
We could have placed many more graduates 

during the past year had we had them. 
Write tor catalogue. Address, 

W. J. OSBORNE, Principal, 
Fredericton, N. B 

TO GET YOUR 

Waggon or Carriage 
Don't delay. 
\ 

Ready for Spring use. 

Bring it to 

F. L. MOOERS, 
Carriage and Sign Painter, 

over Loane’s Factory, 

Connell street, Woodstock 

ee —_— 

“PAGE FENCES 
it to you. COILED-not RSE aed. This 

stl Th stays taut. Painted 

po E, PAD E.WIRE (FENCE COMPANY, LIMITED, 

a TR 
WHITE over heavy 209 ot = op ag! 

enced dealers to erect it. Leads all in sales 
ast ared booklet and 1907 prices before buying 

Walkerville, Toronto, Montreal, St. John, Winnipeg 
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