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~which provided for thirty year leases 
but there was only one thirty year li- 

.cense issued, that being to the old St. 
‘George Pulp Mill. No decision had yet 
‘been definitely reached in regard to 
regard to renewals of leases, he said 
‘The Government were at present con- 

sidering this 1atter. 

le Colonization 

MR. DOUCET said at the present 
time there was a great movement in 
the province for colonization. In the 

past when an applicant was given a 

license the owner had the right to cut 

timber one operating year. If we were 

to encourage colonization, he believed, 
new settlers should be granted some 

~ rights. He hoped the Minister would 

work out some scheme along that line. 

Quebec, he said, had such an arrange- 
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ment. in regard to colonization. 

HON. MR. TILLEY said according, 

to the agreement in effect in Quebec | 

the settler was allowed to cut lumber | 

on a certain number of acres for each 

vear, at least that of employment | 

when the timber on his lot was cut for 

the license that held that particular 

area. He could not give any guarantee 

in regard to such an arrangement here | 

at present. 

MR. DYSART said he recognized | 

that such an arrangement referred to | 

would be an immortant departure from | 

. the present policy. vet it was mossible 

that some scheme conld he worked out | 

tha; would stimulate colonization in| 

this province. Sofeguards might be | 

thrown around the permit to cut tim-| 

ber so as to prevent a colonizer from! 

stripping the lot. T+ seemed unjust to | 

put a man on a block of land and see! 

the entire lot stripped of timber by 
the licensee. Some such form of en- 
couragement as was being given in 

Quebec might be worked out in this 

province. Some stimulus should cer- 

tainly be offered to the golonizer and 

a policy adopted that would make for 

a substantial benefit to the entire 

commu ity. 
_ots Were Stripped 

HON. MR. TILLEY said in going 

over grants given some years ago, he 

found cases where the colonizers had 

stripped their lots of timber and then 

moved off or contented themselves 

with cultivating kitchen gardens. He 

was aware that conditions were dif- 

ferent today from what they were a 

Yew years ago and the colonizer 
must 

have sufficient cleared land to main-
 

tain his family. In Quebec they re- 

quired cultivation of twenty acres 
of 

land before the colonizer was recog: 

nized as a farmer. In this pr
ovince a 

colonizer was required to stay 
on the 

lot at least seven months out of 
the 

year and must have cleared ten ac
res 

of land before he receives a grant. 

Colonization, he said, was one of th
e 

most important branches of his dep
art- 

ment and he realized that every en- 

couragement should be given to the 

man who went back on the land. Enu- 

merating the different counties of the 

province, he pointed out that includ
ing 

the years 1931 and 1932 up to the
 pre- 

sent time some seven hundred and 

sixty lots had been taken up by set-
 

tlers, while the total including appli- 

cants approved to date was nine hun- 

dred and ten. 
Mr. Michaud 

MR. MICHAUD congratulated the 

Minister of Lands and Mines and ex: 
pressed his appreciation of the man- 
ner in which he had grappled with the 

problem that was facing us along the 
lines of colonization. He realized 

something of the problem of coloniza- 

tion and during the last few years he 

had given it some attention. It was 

the duty of all, he thought, to en- 

deavor to solve this problem. Our 

young men today had to stay at home 

and it was necessary to take care of 

them and endeavor to make useful 

citizens of them, In his own county 

they had tried experiments in colon- 

ization matters and had co-operated as 

much as possible with the Minister of 

Lands and Mines. In their colonization 

efforts they had the co-operation of 

the Department and he felt that the 
very best had been done in the inter- 

ests of the settler and the province. 

Some one hundred and fifty settlers 

had been placed in Madawaska and he 

believed if the present policy and the 

spirit that was being displayed was 

convinued they would meet with suc- 

cess, but to have the colonization 
scheme properly carried out, it had 

been necessary to give the settlers 

some assistance. In this connection, he 

suggested that a [bonus or some re- 

muneration should be given for the 

work the settlers were doing on their 

lots. By giving them some such assist- 

ance, he felt the province would he 

doing much to assist the colonizers in 

becoming useful citizens. The pro- 

blem was far reaching in its conse- 

quences in regard to the economic life 

of the province. So long as he das in 

public life, he would co-operate with 

whoever was in charge of the work to 

ourry out a policy that would rehabili- 

tate those who ahd been thrown out of 

gear principally because of the decline 

in the Inmmber indastry. 
Mr. Gill's Views 

MR. GILL said the question of 

colonization was one of the most im- 

portant matters with which they had 
to deal and if was recognized that the 
department would have to give every 

consideration to those engaging in 

coolnization. The question had heen 

asked, what provision would be made 

when timber leases were being renew- 

ed to bring about more activity in the 

lumber industry, ‘The question of 

markets rose in this connection, there 

were markets, but the difficulty was 

to get into them. If the exchange was 

readjusted a lumber market could be 

found in Great Britain, On the Miram- 

ichi the lumber industry was of prime 
importance and he thought that if 

at bilization of exchange .was extend- 

ed to the lumber, fish ete. it would 

be of great benefit to the the people 

in hig section of the province. 

(17 Discovered 

He had no: by a report in thd 

press that gold had been found along 

the Miramichi and that samples had 

been sent by the Department of Lands 

and Mines to he assayed. He did not 

know what the result of that aseay 
had heen. but ha eaid it would be a 

oreat thing if 2 enld mine should be 
discovered on the Miramichi. 

HON. MR. mr * 1Y replying to the 
hon memher for Northumberland 

(Gil1), said that ~very effort had been 

put forth to find 2 market for lumber, 

~mmended that it be 

wasis of stabilization | 
as aoprienltura? »readuets. A resolution | 

asking that that be done had been | 

drafted in his office, and would be | 

brought forward without delay. On a 

total ont of fonr hundred million feet, | 

stabilizntion pound with the 

dollar would mean a profit of about 

and he. had 

put on the som 

of the 

six hundmed thonsand dollars. It 

seemed only fair that the second 

greatest industry of the country 

should be given the same considera- 

tion ag had been given to other in- 

(Continued on Page Six) 
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~ A New Perfected 
"VACUUM CUP WAS 

presents a new, advanced Vacuum Cup 
i je the women or Canada, Westinghouse 

Washer . . . a washer that looks different, 

ig different, and employs 

Principle which has for years stood supreme in 

the regard of careful housewives. 

‘Gently as human hands, yet irresistibly, the three 

powerful vacuum-cups force air and cleansing 

suds through every mesh and fibre of the fabric 

. . . without friction, without 

to the most delicate weaves. 

Bven deeply imbedded dirt cannot withstand the 

‘searching, thorough “Vacuum Cup” action. 

Beasiffully finished in smart, modern color 
combinations . . . Crystal Black, Coral and Silver 
«+. or Nile Green, Light Green and Silver . . . 

‘Washer presents a combination of important 
refinements found on no other machine, including 
hand height control lever, all eaclosed oil-bath~ 
main gears, instant accessibility, single point oiling 

system and the wonderful 
exclusive feature on the new Westinghouse-Easy 
Vacuum Cup Washer) which removes forever the 
‘old risk of accidental damage through overload 

to motor or wringer. 

And here is more good news 
time you can have this per 
Washer for no more than the price of an ordinary 
‘washer . . . the lowest price ever offered in 

“Canada on a vacuum cup electric washes. 

the Vacuum Cup 

the slightest injury 

Vacuum Cup 

Lowndes clutch (an 

! Now, for the first 

fected Vacuum Cup 

FOR THE 
~ ELECTRIC SERVANTS 

See this wonderful new Vacuum-Cup Washer 
and learn how easily it can be purchased 

- on the Westinghouse Budget Plan! 
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New York mazic. instructor 

“the home should 

opera. Mothers and dads should carry 

lon. a dialogue in song with their chil- 

dren”, 

on the neighbors? 

says 

be a miniature 

Improvements in wireless transmis- 

sion continue to be made, although 

doubt is beginning to be expressed 

as to whether the world is not ak 

ready supplied with more radio than 

it knows what to do with. 

Won’t this be rather tough 

Are You Among Those 
Who Say “Inever read 

Advertisments” 

O SAY “I never read advertisements” would be much 
like saying, “I never use soap” or “I never read 

newspapers,” or “No one can teach me any- 

thing,” or “I know everything.” 

Fi a good—but not very wise persons seem to think 

1at all advertisements are just the vainglorious braggi 
of those who publish rp sp adres to part Sato 

money. The truth is that most advertisements are incite- 

ments to their readers to do or be or buy or use something 

for their immediate or prospective advantage. Advertisers, 
to be successful and to live long, have to offer something of 

value or of desire—something really wanted or needed by 
the public. Advertisers, to live long, must not cheat the 
expectations or confidence of those who buy what they offer 
or propose. 

Her i ] ) 3 ere are some questions to be answered by those whe 
say “I never read advertisements’ — 

ak alarm clock would you buy if yeu needed one? 

~—What camera would you buy, for your own use, or 

to give to a son or daughter? 

3.—What motor car possesses your favor? 

4. —What face cream or shaving soap or eream, or tooth 
paste did you use today? 

5.—What laundry seap (or flakes) is in your kitchen 
right now? 

6.—What brand of tobaeco would you buy if you were 

a user? 

7—The watch on your wrist—what name does it bear? 
8.—What theatre is presenting the best program? 

9.—Your life insurance policy--what company issued it? 

10.—The ginger- ale which you serve to guests—what 

brand is it? 

11.—The tea which you buy regularly—what brand is it? 

12.—The baked beans and the tomato catsup now on 

your pantry shelves—what brands are they? 

YOU SEE! Whether or not you consciously or habitually 

read advertisements, you buy, by preference, what adver 

tisements have recommended to your confidence and what 

experience has proven to be satisfactory. 

The things which we DON’T buy and which have a sick- 

ish life, are those which are net advertised, and which try to 

ride onto public favor on the backs of well-advertised 

products. 

It is to one’s discredit to say, “I never read advertisements” 

THE DAILY MAIL with its large quality 
circulation is a first-class sdverthfis 

medium! : 
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