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RAISINS | 
New Seeded Just Arriv- 

ed from California. 

Progresso 

17¢ pkg., 3 pkgs 50c. 

New Seedless in bulk 

18¢ 1b., 2 lbs for 35¢. 

"African Raisins, 16¢ lb. 

‘ 

Bon Ton Seedless, 

18¢, 2 pkgs 35¢. 

Currants, 16¢ 1b. 

FIVE CROWN FLOUR 
Make Bread of Superior Texture. 

98 1b. Jute bag . ... $4.50 

98 1b. Cotton bag . . $4.60 

Purity 98 Ib. bag . . $4.70 

FEED 
Cracked Corn, bag $2.20 

Corn Meal, bag . .. $2.20 

\ 

PRUNES 
A new lot will be in very 

soon. Prices very low. 

TEA 
Try our Bulk Tea. 

55¢ 1b., 5 Ibs $2.65. 

—— 

DATES 
Use Dates freely. 

and good. 

13c1b., 2 Ibs 25c¢. 

New 

FIGS 
New Figs, 27¢1b. 

1; 1b. pkgs. 15¢. ) 

CORN FLAKES 
Sugar Crisp, 12¢ pkg. 

6 pkgs. for 66¢. 

+ Case of 3 dozen, $3.60. 

2 STORES 

York St. Queen St! 

6—A forty-mile an 

hour gale, blinding snow, huge Snow- 

drifts, all combining to make the 

worst December snowstorm in many 

years in the Valley, failed to keep 

people from attending the opening 

session of the 63rd annual convention 

of the Nova Scotia Fruit Growers As- 

sociation, which was held in College 

Hall, Wolfville, this evening, to hear 

Aaron Sapiro, of Chicago, reputed to 

be the greatest exponent of agricul 

tural co-operation in America, in his 

address on “Organized Marketing.” 

The President of the Association, A. 

S. Banks, presided, and following a 

few brief words, called on Dr. H. T. 

DeWolfe, who gave the opening pray- 

er. Hon. J. A. Walker, Minister of Na- 

tural Resources, through whose De- 

partment Mr. Sapiro was brought to 

Nova Scotia, introduced the speaker 

of the evening and said Mr. Sapird 

was recognized the world over as the 

most competent to deal with co-oper- 

ative marketing, of any man in-the 

world. 

Aaron Sapiro, a native of San Fran- 

cisco, and a lawyer by profession, not 

only lived up to advance reports, but 

even excelled them. He has a thor- 

ough knowledge of his subject, is an 

eloquent and convincing speaker, and 

he carried his audience with him 

from his opening words to the close 

of his 75-minute address. 

Address Commended. 

Kentville, Dec. 

“He’s the stuff.” “The best I ever 

heard”, “Worth going miles to hear,” 

“I'd go through a dozen storms to 

hear him,” “I've learned more to- 

night, than I have in years.” These 

were only a few of the many tributes 

to the speaker that could be heard on 

every hand following the meeting. 

“1 3m greatly surprised” said Mr. 

Sapiro, 

you people turning out on a night like 

this. “If I thought the turnout was in 

, any way personal, I would be tickled 

to death, but I feel it is because you 

wish to have new light shed on the 

subject that I am to address you on, 

that you are here tonight.” 

Carrying a Torch. 

Mr. 

| the Fruit Growers Association knew 
what he was to say, or had “suggest- 

ed what he ought to say. “A great 

many of you”, he said, “may feel 

that because I was born on the out- 

side, that I cannot know what the 

problems of Nova Scotia are. It is 

true that apples are different from 

oranges and tobacco. Others may say 

because I am a lawyer I do not know 

anything about fruit growing, and in 

regard to this I do not know anything 

about production, but I do come to 

you as a person who has had wide ex- 

perience in co-operative marketing.” 

Mr. Sapiro sdid he was merely car- 

rying a torch, trying to teach what 

his subject stands for. “Co-operative 

marketing is not a thing that can’ be 

talked on as a single sort of subject. 

It has been full of failures as well as 

success, and our duty is to watch 

failures and success and try to an- 

alyze and see what paralyzes that 

movement. We learn as much from 

failures as we do from success. From 

—from successes what to imitate. 

“Co-operative markets 

sets the price of their products? 

into any particular place, at any par- 

ticular time, more apples, cotton, ete., 

than that place can absorb, the price 

tends to go down. If the supply 

equals, or is less than the demand, at 

any time er place, then the price 

tends to go up. The trick is to catch 

these two movable factors—time ana 

place. 

“The two most backward countries 

in the world in co-operative market- 

ing,” said Mr. Sapiro, “are the United 

States ang Canada. Canada has, how- 

ever, done one of the most conspicu- 

ous things in the world, by the estab- 

lishing of the Canadian Wheat Pool.” 

“The best country in the world, in 

co-operative marketing, is Denmark, 

over 90 per cent. of her farmers hav- 

ing organized in co-operatives, such 

ag creameries, egg groups, and they 

are turning out to England over nine- 

ty per cent. of what they raige. Den- 

mark,” he continued, “has captured 

the British market in everything she 

has gone after. Realize, too, that Den- 

mark is not only the best organized, 

but the finest country in the world, 

from the standpoint of rural culture 

In the United States, 40 per cent. of 

the farms are farmed by tenants. In 

Denmark, 70 per cent. Groups in the 

Chamber of Commerce in the States 

say the only way for the American 

farmer is on the commodity basis.” 

Too Many Varieties, 

Mr. Sapiro said that the fruitgrow- 

ers of this section grew too many 

AARON SAPIRO, COOPERATIVE 
EXPERT MADE A BIG HIT WITH 

NOVA SCOTIA FRUIT GROWERS 
2 : 

would never be successful until they 

specialized on a few kinds. He told 

of a county in California, where they 

had 40 varieties. They were not get- 

ting much money when they shipped 

a carload of fruit. They got paid at 

the rate of the poor fruit. Finally, they 

got wise, and; today, specializing in 

two or three varieties, are making 

money, hand over fist. 

“You people in Nova Scotia,” «aid 

the speaker, “have good apples; have 

apples that taste and keep better than 

the Washington apples. Grow mora 

of your good quality fruit. The trick 

is to have the highest quality go in 

No. Ones, and limit the lower grades. 

Improve Your Pack. 

“You should also improve your 

pack. It is not enough to have a few 

good ones on top. Every time a man 

in Nova Scotia does a thing like that 

to a barrel of apples, he is cheating 

himself, and not only himself, but 

his province as well. If you expect to 

be paid decent prices for your goods, 

| you must produce apples of good var- 

ieties, and pack them as though you 

were proud of them, and do it so no 

man will ever take revenge on your 

pack. iy 

Get busy, and emphasize quality, 

and supervise pack,” he urged. 

Mr. Sapiro laid emphasis on three 

things which Nova Scotia growers 

must do: 1st—establish good quality 

or grade; 2nd—perfect the pack; 3rd 

—establish a reputation. 

Referring to Nova Scotia cider Mr. 

Sapiro was surprised that it was call- 

ed Hiawatha. “You ought to have 

something more suggestive of this 

Province. You ought to do what they 

do in some parts of the American 

Northwest—box your apples, wrap 

POLITICIANS 
GATHERING 

AT OTTAWA 
(Special to The Daily Mail.) 

Ottawa, Dec. 8—Members of Parlia- 

ment and Senators from east and 

west are arriving ‘here for opening of 

the first session of the new Parlia- 

ment tomorrow) afternoon. The mem- 
bers will be sworn in tomorrow morn- 

ing and in the afternoon will assem- 

ble in the Commons Chamber to elect 

a Speaker. Hon. Rodolphe Lemieux, 

will be the government candidate for 

the Speakership. 

Premier King and Hon. Ernest La- 
pointe, delegates to the Imperial Con- 

ference, arrived today from New York 

and were heartily welcomed. 

His Excellency Lord Willingdon 

will deliver the Speech from the 

Throne in the Senate Chamber on 

Friday afternoon. 

M.P.SMAY GET 
APERQUISITE 

Ottawa, Dec. T—Memhb~"s of Par- 

liament may be granted t relling ex- 

penses on the journey from the capi- 

tal to their homes and ret—r 

Christmas recess of the House. 

‘While no official announcement has 

been made in the matter, it is under- 

stood that Hon. J. A. Robb, minister 
of finance, is inclined to look favor- 

ably upon the proposal as a matter 

of justice, particularly to thoke mem- 
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bers representing far distant ridings. || i 
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FOR CHRISTMAS COOKING 
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PURITY BRAND— 
Best quality 5 Bread Flour. TA 

98 1b. bags, 24 1b. bags. 

FIVE ROSES BRAND— 
Best quality of Bread Flour. Barrels, 

98 Ib. bags, 24 1b. bags. 

CROWN BRAND— 

Best quality of Pastry Runs 98 Ib. 

and 24 1b. bags. 

W. HODGE 

a 

in opening his address “at, 

Sapiro said that neither the] 

Department of Natural Resources or, 

the former we find out what to avoid | 

farmers into compact bodies.” What! 

| 
i failure in ome crop, they would have 

them in paper with your brand stamp- 

ed on them, he said. Be proud of your 

brand. For every cent you put into 
them in this way, you will get back, 

from people who want quality fruit. 

In this way you are creating the con- 

sumer’s demand for your apples. If 

you are not proud of them, work to 

| perfect them. If you are proud, thén 

| begin to tell the world about them. 

Extend Markets. 

kets he said, Eneland is not the only 

place in the world where they eat ap- 

ples. Dozens of other countries also 

eat them. Send out fruit, guaranteed 

by you to be Good Fine Fruit, From 

Nova Scotia.” 

“It is not enough to have local pack- 

ing houses. You have got to grow 

right, pack right, advertise and con- 

trol the flow of supply to parts of 

the world where they are able to ab- 

sorb and get you the best prices. If 

you are going to do anything with co- 

operative marketing, you have to 

start to control the flow of supply. 

Do not throw them into the lap of 

some commission man, to sell. That is 

not merchandising—that is dumping.” 

“In the United States,” stated Mr. 

Sapiro, “there have been failures in 

co-operative marketing. The chief fail- 

ure has been through the fact that 

they have got so used tJ" the commis- 

sion men that they still lean on him.” 

Has to Be Watched. 

“You have got to be on your toes 

| every minute running this co-opera- 

organize | tive business, or some one will Tun it 

It has to be watched, | to the ground. 

and watched by the men who own it— 

Commission men say:—The law of | not the men who arg paid by it. You 
supply and demand. Well. if vou bring | | have got to-get the best men you can 

| find, and have them operate in a co- 
operative spirit. They must be ser-! 

vants of the organization—mnot boss- 
es.” 

Mr. Sapiro said it was essential that | 
there be contracts between the grow- | 
er and the co-operative society. “With | 
out them, you could never be sure of 

where you stood,” he advised. 

He also urged that the farmer grow 

more than one thing, so in case of 

another one to fall back upon, so that 
a failure of one will not ruin you com- 
pletely. 

In closing, Mr. Sapiro said agricul- 
ture is never prosperous until the 
farmer owns every bit of his crop, 
from the product to the marketing; 
until he can go year after year and 
get a decent percent on his labor and 
investments and put some in the bank 
for a rainy day. “You will not get co- 
operate marketing in one year, or in 
three years, but you must start in to 
work toward that end, to establish 
farming on an intelligent, economic 
basis so you can create and main- 
tain a high standard of living,” he | 
said. 

Tenants—Not Owne;s— 
Your standard of living may be 

higher than on any section of this 
continent, but it won’t stay there un- 
less; you mail it down by taking 
charge of your own industry. Disaster 
is never go far away that you need 
never give it a thought. Give yourself 

varieties—42 he had been told. They three or four years, like this year, 

! you must think of the new genera- 

| are going to do the biggest thing that 

| 
| “You must also extend your mar-| 

Toronto, Dec. 7—Contradicting 

report that he would 

chosen chairman of the government 

control commission, His Honor Henry 

Cockshutt, Lieutenant-Governor, 

day declared he had not in any way 

been approached in the matter. If he 

had, he stated, he would not consider 

it for a moment. 

ARE THERE OTHERS? 

She was a captivating young wo- 

man, but cursed with a wagging 

tongue. She would talk just to 

hear the sound her voice made. 

At a flannel dance she had talked 

her youthful partner to death. Then 

suddenly he realized that 

not last much longer for the last 

waltz was being played. 

tapped him on the arm. They rose 

and danced. 

“I talk a lot, don’t I?” she said. 

“But if you men told the truth I 

beileve you'd wll admit that you 

liked the talkative women better! 
than the others.” | 

“The others?” asked the young 

man. “What others?” 

and some of you will be tenants— 

not owners. Unless you get busy, you 

will go backward and your whole 
standard of living will go, too. After 

all, you should not think of yourself, 

tion of farmers that keep growing on 

your farms. See that you give them 

a better system. 

“Nova Scotia saw the vision a few 

years ago,” said ‘Mr. Sapiro. She lost 

it for a time, but I believe she is 

seeing it again. Don’t lose it. You 

must co-operate your industry, per- 

fect your pack, adjust the flow and 

the supply and take charge of your 

marketing at the end where it is mar- 

keted. It can be done, if you men do 

your work right. If you do this, you 

has ever been done for Noya Scotia 

Agriculture. You will create your own 

prosperity on the things that grow on 

your own soil.” 

Could Not Sleep 
Heart and Nerves 

Were So Bad 
Geo. Meek, Windsor, Ont, 

writes :—* ‘I suffered with my heart and 
nerves and eould not sleep at night for 
noises in my head. I managed to 
keep at my work somehow, until I 
began to have dizzy spells which got 
¢0 bad I could not go to my work. I 
wes afraid to go out any place, for 
very often I would stagger on my feet, 
and everything in front of me would 
turn black and fade away. While I” 
was home sick a friend told me to take 

I got four boxes 
and by the time I 
had used them the 

§ pains and noises in 
my head ( ceased 
and I was able to 
get a good night’s 

rest. Although that 
Was SIX years ago 

3 I have never heen 

troubled with that complaint again.’’ 

Mr, 

“Price 50c. a box at all dealers, or 
mailed direct on hi of price by 
The T. Milburn Co., Limited, Toronto, 
Ont, ad 

probably be : 
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PALMERS 
Moose Head Brand 

Hunting 6TishingBoots 
For generations hunters 
and fishermen all over the 
continent have appreciat- 
ed the utter dependability, 
honest materials and sterling 
construction of these time- 
tested boots. 
Through bush, streams and the 
TougaRs going, these sturdy yet 

le boots will ensure your 
entire foot comfort. And their 

wear is proverbial. 

Knee High, waterproof 
vit, With noiscless Flexible 
— Sewed-on Sole of heavi- 

est oil-tanned leather. 

Hand made to your individual 
‘Measure. 

bry A 
A Boot For Every Purpose 

JORN PALMER €O., LIMITED 
FREDERICTON, N. B. 

= 
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You will Make no Mistake 

IF YOU PURCHASE 

‘MINER RUBBERS 
Everytime we make a sale of a pair of 
Miner Rubber Shees the purchaser comes 
back in about a year’s time for another 
pair. 

We also sell the fanious 

MOOSEHEAD BRAND SHOEPACKS 
which everybody knows are the Best ¢ on the 
market. ot 

We sell the Best Quality of Farm- 
ers’ and Lumbermen’s Footwear 
and Clothing. Also Ladies’ Over- 
shoes and Rubbers, as well as 
roceries, and OUR PRICES ARE 
TOWEST POSSIBLE. 

by and Sell 
HOME MADE SOCKS and MITTS 

We B 

CURRIE BROTHERS 
Call on us for Bargains. 


