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By Lydia E. Pinkham’s Vegetable Compound.
Rather a Remarkable Record

Others Also Denefited

Campbeliford, Ontario. — ‘I was
feeling very run-down, always tired,
e ambition for anytning. I suppose

1 should not have been at work, but | tated to use any of them.

I could not afford to stay at home,
only now and then. - L 3
mother was very sic
toll her to take Lydia E
Vegetable Compound. * She was (eael-
ing better after the first Lottle and
she wanted me to take it.tov. So nfy
sister, mother and I k it ontil we
were ail well. I ster and I work
in the woolen mill, and we toil

one who says she is not feeling
about the Vegetable Compound. We
cannot praise it encugh for it has
done us v much good.  You may we
this letter if youlike, for I would like
every worpan and girl to get the bene-
fit that we got.””’—GRACE SUTTON,
Campbellford, Ontario.

i Bouth Vancouver, B.C.— ‘I was al-
ways skeptical of all sv-called patent
medicines and havo heretolore hesi-
For over
{eight years I was troubled with irreg-
julast ey, ing very sivk, I had

tern r spells, and
dre d
| tw

| with ¢
{ually, Lydia
tbla Componnd
onunendaa Lo

avep that
firet I could
a3 Leame
mointh
the last four

St

St tha for

mthd 1 bave sulfered

1

no i 3

| spec

FREDERICTON, N. B,

THEPR

(Literary Digest.)

In a sure enough war the public, like
the woman in the play, pays and pays
and pays. But in the so-called trade
war among the manufacturers of low
priced automobiles, which seems, de-
spite repeated denials from the gen-
erals in command, to be under way,
the public appears to be the gainer.
Nobody, one gathers from Detroit and
New York newspapers, I8 going to
dominate the small-car market
out knowing that he has been in a
fight. Under the spur of competition,
begnn by the announcement of the
new Ford, the makers of automobiles,
particularly those in the low-price field
have extended themselves as never
before. “And 0.’ remarks the Brook-
lyn Eagle, “with the opening of auto-
mobile gshows in New York, Chicago,

Wwilk-

The injurious effects of hard or
heavy work on a young girl cannot
be overestimated. She cannot afford
to stay at home, yet she is often un-
able to lift heavy articlesor to stand
on her feet for long hours. What
can she do? Lydia E. Pinkham’s|help other women, yon how
Vegetable Compound is a denendable | She nsed to feel and the wonderful
medicine for girls and women. Let | 7¢sults she has obtained from Lydia

getable
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For sale by druggists everywt

BAYCIRCUIT
GETS FINAL WISH
INHORSE MEETS

Rutland,
tion of the

Vt. Jan., 23—The addi-
Malone N. Y., Fair to
the Green Mountain trotting circuit
brought about here today at a meet-
ing of racing officials of the Cham-
plain Valley Exposition, Burlington;
the Twin State Fair, White River
the Rutland Fair and the
Malone Fair, completes the
link ia the New England-New York

Junction;

suring continuous racing from the

last|
]

enough money for clothes.
Circulf for trotters and pacers, as-|

opening of the Bay State Circuit in
June to the close of the Connecticut
Circuit at Strafford, on
Columbus Day. i

The medting today was a.tbendedi
by Frank P. Kenney of Boston sec-|
retary of the Bay State Circuit who.

Conn.,

acted in an advisory capacity.
The lost of stake the ,
Rutland Fair announced today con-
;taius two events for which purses|
"of $5000 will be given the 2.12 trot]
{on Labor Day and the 2.10 pace on
! Friday, Sept. 7.

races for

Wife—You don't allow me half

Hub—If I did you would still go
around . looking half dressed.

and Detroit in the first three wecks
of the New Year, the long-heralded
automobile war gets under way. And
what a grand war it is for the public:™
The reentry of the Ford 6rganizatio.1.
observes the New York Americarn,

' “hag forced cuts in the price and im-

i provement in the product of all low

Moreover,
the competition the
highest range of cars, for each make i¢
with the grade

and medium priced cars.
has spread to
in competition next

above' it.”
The New Ford.

It is, however, in the better known
that the
competition is keenest. The new Fo~d

makes of low-priced cars
models, at prices ranging from 3335
to $570, were put on the market in
Dcember. A month later the General
Motors Corporation, a combination of
seven mm:mnhiie-prmhwin_: companies
slashed Chevrolet prices from $10 to
$50 a model—for a bigger and better

car. Foliowing that came a challenge

from the Willys-Overland <Company,
the Whippet car, In the
form of price cuts ranging from $90
to $200 per model, thus for the first

makers of
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at Less Than Cost!
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Mail Printing Company
Fredericton, N. B.

Enclosed find the sum of thirty cents
for which please send me, A Valet Auto Strop

Safety Razor and case.
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IS LIKELY TO MEAN CHEAPER
CARSIN CANADA AND THEU.S.

" ——

time in the history of the industry
meeting Henry Ford on his
ground. Two or three days later Wil-
liam C. Durant made the battle for
leadership in the small-car field a four
sided affair by announcing a
model

own

new
Star and reducing prices so
that, with one exception, all models
will sell for the same price as the cor-
responding Ford types.

General Motors, makers of the Chev-
rolet, and Henry Ford have disclaimed
any intention of entering into a tfade
war, but these statements, says an
automobile writer in the New York
‘World, “are regarded
tures of business.”

as polite ges-
The prices of the
Star, Whippet, and Chevrolet cars, we
are reminded, speak for themselves.
According to the Philadelphia Record:

Momentous Situation.

“Not
sprang into being a quarter of a cen-

since our foremost industry

its amazing re-

has there

tury ago and began
volution of our existence
been in it a more momentous situation
than now presents itself. Just as its
meteoric development was due largely
to that master industrialist, Henry
Ford, so the current expansion results
to a great degree from his initiative.

“When, a year ago, perceiving that
his 15,000,000 cars had about exhaust-
ed their market, Mr. Ford turned his
vast resources to the creation of a
more modern type, the challenge was
unmistakable.

“The whole industry was profoundly
stirred; but it was stimulated, not de-
prest. Engineering skill and business
vision set themselves to achieve a re-
adjustment, not by wage cuts or luxur-
jous refinements of product, but by
radical improvements in design, low-
production costs and reduced
The

huge forces mow under way, exempli-

{ ered

{ prices. result is the contest «f

fied in an array of cars of surpassing
merit.

“Assurance is given that the contest

does not imply a disorganizing price

|

| betterment of industrial processes, re-
|

war. Rather it is a reflection of sound
| syiting in economirs and efficiencies
{in the benefits of which the consum.-
er shares. At any rate, it looks as the
the buying public is going to face
{ ever

|
| temptations more seductive than
]v ;- "
lt)t‘:l)l‘l‘.

“The effect of this four-sided war on
|
| other low-priced cars,” explains the
! ) “
Chicago Journal of Commerce, “cant

predicted. But this can be p
The
eet more for his money than ever

not b

phesied: auntomobile buyer

he-
fore.” As the New York World recalls
in an editorial headed “The Auto
Show”:

“There was a time when the man of
modest means, on learning that this
axhibition had opened, peeped at his
bank balance, sighed and decided that
it was no place for him. This year,
however, things are a little different.

“It is an ill price war that does not
have silver reparations for somebody.”

teneral Motors, says a United Press

three in 1927, and its 1928 program
calls for maintaining—or even exceel-
ing—the 1927 proportion.” On the

other hand, the New York World an-

nounced on January 10 that in the
five weeks following the announce-
ment of the new Ford models, the Ford

Company bhooked retail orders for
797.000 cars. In a Chicago Journal of
Commerce article, Glenn Griswold
makes the point that “Mr. Ford may
sell all the cars he can manufacture
at his Dearborn plant this year, and
still leave General Motors the opper-
tunity to sell more ‘Chevrolets than it
ever sold before.”

Almost without exception, the aut)-
mobile companies have laid out pro-
erams to increase their output, notes
Walter Boynton in a New York Times
rearranged old

article. They have

ped old tools and equipment, anl
bought new and improved machinery.
According to this writer:

“Principal expenditures by manufac
turers at the

portant additional assembly plants areg,

home plants or at im-
conservatively speaking, estimated at
between $300,000,000 and $325,000,000.
Of this amount, the report is that $13.-
000,000 was put into getting the Ford
plants ready, and the bulk of this suin
1927,
new line resulted, according to a Ford

was spent in Retooling for tha

will|

made one car in every four built ixl
the United States in 1926; one in every

buildings and erected new ones, scrap-| oy

_official, in the expenditure of $50,000,-
000,

“A minimum of $37,000,000 was spent
by the General Motors corporation in
1927. This went for the expansion and
improvement of manufacturing prop-
erties in Detroit and the neighboring
cities of Pontiac, Flint, and Lansing.
Every vehicle division of the corpora-
tion begins the new year with increas-
ed production facilities.”

In a New York Journal of Commer: e
article we learn that—

is now probably the lowest priced co:n-
modity in the American market. The
automobile dollar in terms of 1914 val-
ues is now worth around $1.15, while
the cost-of-living dollar of today in
1914 is worta
around sixty cents. Cars manufactured
today have infiflitely more value in
them than they had a few years ago,
because of savings effected

terms of wvalues in

through

and imporved machinery.

“In the last twenty years more than
thirty million passenger-cars have been

the United States. Of the total more
than twenty million are still in use.!
Never has tne American public been |
more interested m individual tran:por—!
tation facilities. No less than one-tenth |
of the entire national income is (—-xpend‘[
ed for automotive transportation. The |

R T. BAIRD

| PHONE 413-11

annual wholesale value of motor-vehi-
cles and parts alone amounts to around
$4,000,000,000.”

Big Revival Looked For.

Seattle Times, ob-

in the Depart-

pondernit of the

serves that ‘“experts
ment of Commerce look for a biz re-
vival of the automobile business in
1928.” And he goes on:

believe the

months of 1928 will find the number of

“These men early
unfilled orders for motor-vehicles

greater than ever before in automo-

bile history. It is predicted that they
will be large enough to offset the de-
cline of production in 1927. And, too
1928, it is said, will witness the larg-
est replacement demand thus far re-
corded.

“If that should prove to be the case

they fore-see the profitable employ-
ment of the resources of the iron andl
steel, plate-glass, upholstery, leather

aluminum, nickel, and other industries
a large part of whose products go into
the production of automobiles. More

over, there is promised full employ

a9

ment for the 3.300.000 workers directly

employed in turning out motor-cars

and trncks, and the 400,000 who pro-

| duee accessories and tires.

| “It may not be generally known that
|

yerat-

the automobile factories, when ¢
ing, as was ‘the case from 1923 to 1927,

consume 14 cent. of all the irou

per
| and steel turned out in the country, 50

| per cent, of the plate-glass, 63

cent. of upholstery leather, 11

cent. of hardwood lumber, 25 per cent.
of aluminum, 13 per cent. of coppe-T

23 per

‘ .
| and leadl, 21 per cent. of tin,
| ¥

|conL of mnickel, and

rubber. Anything which keeps the au-

85 per cent. of
E tomobile
prosperity to numerous other branches
i of industry.
“Judging the
:('ent years, there will be spent during

by experience of re-

dispatch from Detroit, “claims to ha © 1928 for motor-cars and their operation |

somethine like $10.,000,000,000, which

was the average value of the country’s

farm crops for'each of the last four
years. Of that amount, $2,175,000,000
will go for gasoline and lubricatina,

$1.500,000,000 for repairs, labor and
garage charges, $810,000,000 for tires

and replacements, and $155,000,000 for|

repair parts and supplies.

“The new year, therefore, will con-
tinne the automobile industry as the
the

| leader of American industries in

i\'n]m‘ of its output.”
i H. I. Phillips, who conducts a hu-
morous column in the New York Sun,
apparently was Inspired to write the
after reading
tir2

| following one-act “play’

the announcements of

leading low-price-car manufacturers:
The Car of The Future.

“The Time is about 1935. (The ac-
tion, or call it, takes
| place in the office of a maker of one
popular

some of

whatever you

America’s most automo-
biles.)

“Magnate—Well, the
from the Ford Company? Have ¥G:
been able to get any information on
the new 1937

“Scout—Yes. It
cylinder 500 horse-power car, and will

sell for $11.76 at the factory.

what's latest

model?

will be a twelve-

“Magnate—Good heavens! Taals

$2.34 under last year's car,
to be exact, s

20 OF

P&.00,
“Magnate—Are you sure thig poi.e

“Scout—It's

is accurate?

“In terms of value, the automobile

. . |
more economic production methods

W. W. Jermane, Washington corres-|

far|

per

per

business going helps bdringz

PAGE TEREE

“Scout—The list price of all cloged
models will be $11.75, beyond question

excepting the De Luxe Subarbaa

which I understani wili
sell for 30 cents more.

“Magnate  (resolutely)—Well, as -
long as Ford keeps turning out cheap-
er cars, we will have to meet him at
his own game. We will turn out a fully
equipped closed car to sell for $9.9%,
delivered!

“Scout—Can we do it?

“Magnate—We may have to make it
$9.99 if we put on balloon tires amd
hydraulic brakes, but I think it can be
done for $9.98. And d» you know wis,c;
we’ll do with our open models?

“Magnate—We'll produce a nine-
colored runabout to sell for $6, or
three for 3$15. The day when one car
was enough for a family is over. Every
member of a family should bave not
only a separate car, but a car for every
day in the week.”

Brougham,

1

Bill—That’s a terrible fit. What's
the matter with your tailor?

! Tom—Nothing. You see I'm a bit

produced for domestic consumption in, ticklish!

GOGCD COAL!

JUST ARRIVED A CAR LOAD OF
SPRINGHILL COAL

Only $11 per ton.

!

 THE WINDSOR
{ THE OFFICIAL A. A. A. HOTEL
;The Home of the Tourist, the Business
; Marn, the Commercial Traveller.
| Running Water. Private Baths

1 Fredericton, N. B.
|

CORNER WESTMCRLAND and

l BRUNSWICK STREETS,

|

W. J. IRVINE, L.D.S., D.D.S.

POST GRADUATE
CHICAGO CCLLECE of
DENTAL SURGERY
JFFICE:—
Corner YORK and KING $T8.

'PHONE 398.

[HE DAILY MAII
Is on Sats at the tollowing
places of business in the city:

»>. H. CROWI.EY, 612 Queen Street

1188 QUINN, 147 Westmor!and Street

\LONZO 8TAPLES, 100 York Street

v J. HANLON, 83 Regent Street.

¥. GRIEVES, Car.
Streets.

(tAY BARKER, Cor.
King Streets.
vESLEY ERB, 268 York Strees

Regent and Kin
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Fresh Eggs |
FERGUSONS L
!
|

.+ Laid Tomorrow
“Nuff Sed”

Try our

| SOFT DRINKS

|
|
{
i

| F. H. FERGUSON

COR. NORTHUMBERLAND and
BRUNSWICK STREETS.
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| Sarmonize
N itk e
occasion”
Beacw
)3/-“/”,7/9/7 :

If your wardrobe does
h not contaln the correct
i clothes for evening wear
you will have to remain
W a w a y from functlons
where evening dress is
being worn. Let us tail-
or your formal clothes at

once. :

“Tailors Of Quality"

Walker Bros.,

“hone 278-41. Ltd.
TAILORS

365 QUEEN S8TREET




